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And, we start |2arning from 2 vary young age,,,



Our ability to make good
decisions, and our ultimate
satisfaction with our choice,
is reduced when faced with
more options.

When decisions are made in
concert and consultation with
others, we are more likely to
make a good decision, and one
that we are happy with.
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Money, money, money, M-O- N E Y

The presence of it, mention of it, picture of it, leads
people to make choices that are more selfish, short-
term, and may ignore more relevant information.
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* Promote the ‘we’ frame me’ frame

* People feel good when part of something bigger

* People feel good when they are successful

* First consideration has more weight (status quo, SS)

e |dentity / context at time of decision frames the decision
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